Michal Babula

13 years experiance in all topics related to Data Recovery Process from CS to complex data recovery
solutions

Management Positions in Data Recovery Companies. Develop new ideas in business and grow current services
for better quality service. Creating and give training based on new tasks for staff. Specialist in Data Recovery
from all type of interface Hard Drives and manufactures: Seagate, Western Digital, Maxtor, Samsung, Fujitsu,
Toshiba, Excel Store, Hitachi IBM. Data Recovery from Microsoft based systems, UNIX, DOS, Apple
Operating systems, Linux. Printed Circuit Board repairs specialist.

Specialist in tools that allows access to the restricted areas of the hard drives service area PC3000.
Specialist in Flash memory recovery and SSD Solid State Drives Recovery including phisical breakdown of a
drive to individual memory chips.

Donor Hard Drives compatibility research based on new types of media coming to market.
Flash Recovery from NAND, NOR, and SSD devices.

Speciaties: Clean room facility experience based on repairing failed hard drives, heads swaps and platters
swaps from all hard drives manufactures.
Developing precision tools and methods to recover failed hard drives.

Data Recovery Director at Nerdot
August 2014 - December 2015

Data Recovery Department Manager in fast growing I'T company. Build service and structure to data recovery
services for companies and private customers. Training technicians on specific equipment related to recover
data from hard drives to flash devices.

Director Of Operationsat +DR Data Recovery
June 2013 - June 2014

Management Position, devel oping more efficient services structure for new and existing customers. Training
staff based on technical data recovery point of view.

Senior Data Recovery Engineer at Disklabs|td
January 2009 - August 2013
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Data Recovery from damaged or faulty media, Clean room experiences with failed drives due to heads,
motor failures and other posibilities where damage can accour. Communicate Recovery process with
Sales representative. Data Recovery Trainer with experience to provide complex training to private and
Government institutions worldwide. Michal specialized in Firmware Data Recovery using Ace Labs Tools
such as PC3000 UDMA, SCSI, Flash. Data Recovery Trainer to private and government institutions to

establish afully operational Data Recovery L abs including equipment to solve all possible faults with data
loss.

Data Recovery Engineer at Ultratec Itd

August 2004 - December 2008 (4 years 5 months)
Michal specialized in hard drive repair, the grounding for his subsequent work in data recovery. Michal
worked on various types of hard drives, including, MFM, ESDI, aswell as the more common SCSI, IDE,
EIDE, SATA, SASand FC drives. After 2 years of drive repairs, Micha moved to the data recovery team.
Michal headed the data recovery team after just 9 months, running ateam and heading the research section.

Real Estate Sales Agent
September 2000 - July 2004 (3 years 11 months)

Sell or let residential or commercial properties, businesses or land on behalf of their clients. Look at the
property's condition and compare it with othersin the areato value it and get the best price for the client.
Negotiations on deals. Sale and purchase of houses, flats and land. Commercia deals with a wide range of
business properties including offices, shops, leisure facilities, hotels and restaurants.

Increasing number of homes and commercial/industrial lots to be sold.

Other Responsibilities and Day By Day Duties:

- collecting information about a property and arranging for photographs to be taken;

- visiting and talking to the sellers about their property and its special features;

- estimating the value of the property;

- marketing and promoting properties for sale;

- representing the sellers in negotiation with prospective buyers,

- monitoring sales as they proceed and liaising with al interested parties including mortgage

- brokers, solicitors, surveyors and other estate agents;

- advising clients and helping buyers to decide what they want to buy;

- making sure that a price is agreed that is acceptable to both buyer and seller;

- keeping up to date with trends in the local residential property market, as well as the commercial market.

Education
Novum Katowice
Graphics and Publishing, Graphics Design, Publishing Books, 2000 - 2004
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ZST Huty Jednosc Siemianowice
Electronics Degree, Industrial Machines, 1997 - 2000
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